
 
Commission -based 
sales to buyers in  

non -bookstore 
markets  

 

Our network of 60,000+ experienced sales pros personally sell 
your books to known buyers in corporations, associations,  

the military, government agencies and schools  

We pay for shipping   ¥   No returns   

 
 

Our catalog includes a brief description of your book, and 
its cover. The professional salespeople use it when they 

personally call on known buyers.  

 

What do y ou get when you display in our catalog?  
 

¥     Greater profits                                   ¥   Large -quantity sales  

¥     We do the selling for you                  ¥   Faster cash flow  

¥     Quick exposure for your books in growing markets  

¥ National sales representation by trained professionals  

¥ Access to buyers you never knew existed  

¥    A speakers bureau for experienced speakers  

¥    Special programs for childrenÕs books, ebooks and fiction  
 

 



 
 

This is not a short -term sales program . Selling books to non-retail buyers is different 
from selling to bookstores. Corporate book sales are not made on our time frames, but 
on the corporationsÕ schedules. In our business, the salespeople help their customers 
solve their marketing problems. If your book could be a solution to that buyer, the 
salesperson will present it. The likelihood of that combination occurring could happen at 
any time over a period of years. In addition, the sales reps are not our employees, so we 
cannot tell them to give us feedback on specific titles. To see a description of a typical 
corporate sales cycle go to www.premiumbookcompany.com/10step.pdf 

 

 
 

 
See a copy of our most recent catalog at www.premiumbookcompany.com   
 
Ready to sign up? Click here  http://tinyurl.com/n8pa8a8  
 
Still have more questions? Contact Brian Jud or visit our FAQ 
http://tinyurl.com/m6awqvj   
��
 

!!!           P. O. Box 715  ¥  Avon, CT  06001-0715 
         (860) 675 - 1344  ¥  F (860) 673 - 7650 

       BrianJud@bookmarketing.com 
            www.premiumbookcompany.com 

 

 

We also promote the books in our catalog with !  

1) A monthly newsletter giving the salespeople tips and ideas for 
selling your books Ðno charge for you to list something every month  

 
2) Exposure at national and local trade shows  
 

3) Regular email blasts  
 
 


